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Welcome: You Can Start Where You Are

You do not need to be a computer expert, an experienced salesperson, or a 7nancial professional 

to begin. The Platinum Partner approach combines personal development, education, practical 

marketing systems, community support, and planning for the future. Your 7rst goal is not to 

master everything. It is to understand the next step and take it.

This workbook is intentionally simple. Every chapter tells you what something means, why it 

matters, what to do, and how to check your progress. Complete the exercises at your own pace, 

then revisit them monthly.

Your promise to yourself

“I will focus on learning useful skills, helping people, building honest relationships, taking 

consistent action, and reviewing my progress. I understand that results require e:ort and are 

never guaranteed.”

How to use this ebook

1. Read one chapter at a time.

2. Complete the quick action at the end of that chapter.

3. Keep all your notes and contacts in one organized place.

4. Use the 30-day calendar to build a repeatable routine.

5. Ask questions and seek professional advice for 7nancial, legal, or tax decisions.
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1. The Pla num Partner Opportunity in Plain English

What is a Pla num Partner?

In this program, a Platinum Partner is a person who takes responsibility for improving their 

future with learning, mentorship, appropriate business opportunities, better 7nancial habits, 

and action. The program site o:ers education, marketing resources, a partner portal, and 

introductions to separate a1liate or business systems. These separate o:ers can have their own 

prices, rules, and compensation terms.

Four words you need to know

Word Plain-English meaning

A�liate You refer someone to a separate product or 

service and may earn compensation if 

program rules are met.

Lead A person who has shown possible interest in 

learning more.

Funnel A series of pages or messages that helps 

someone discover, understand, and evaluate 

an o:er.

Mentor Someone who shares experience, feedback, 

and guidance.

What success really means

 Learning a marketable skill and using it consistently.

 Building trust and helping someone make an informed decision.

 Operating a business with records, a budget, and clear expectations.

 Making progress toward personal, family, retirement, and legacy goals.

Important: Joining a program or using an automated funnel does not guarantee a sale, 

commission, passive income, or 7nancial independence. Verify the current agreement and 

compensation terms before paying for or promoting any o:er.

Quick ac on

My main reason for exploring Platinum Partner is  

_____________________________________________________

The one skill I most want to learn is  _____________________________________________________
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2. De*ne Your Own Version of Success

A goal such as “I want more income” is a starting point, not a plan. Identify what improvement 

would mean in your daily life. Think in four areas: your life, your business, retirement, and 

legacy.

Area Question to answer

Life What would more time, balance, or peace of 

mind look like?

Business What useful skills, customers, or revenue 

would I like to develop?

Retirement What savings, debt reduction, or income 

planning deserves attention?

Legacy Who or what do I want my work and 

resources to support?

The SMART goal

Choose a goal that is Speci7c, Measurable, Achievable, Relevant, and Time-bound. Example: “For 

30 days, I will study for 20 minutes, make three thoughtful new connections, and track my 

activities 7ve days each week.” The example targets activities under your control, not an 

uncertain income outcome.

My 90-day goal is  _____________________________________________________

My reason for pursuing it is  _____________________________________________________

My 7rst measurable weekly action is  _____________________________________________________
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3. Follow the Six Star ng Steps

The published Platinum Partner portal provides a six-step beginning pathway. Use this order as 

a reference and con7rm that the live portal has not changed.

6. Commitment agreement: Decide what you will commit to and make a realistic study-and-

action schedule. The portal lists a commitment agreement as optional.

7. Lead generation and AI: Learn how people discover o:ers, and review the available 

marketing or a1liate paths. Avoid signing up for everything at once.

8. Marketing systems: Review the Platinum Partner Playbook and understand how your 

selected tools and pages work.

9. Recommended reading: Study personal development, service, and ethical business 

principles. The portal identi7es titles such as The Go-Giver and The FiveQuests.

10. Freedom Manifesto: Write down the life outcomes and values guiding your activities.

11. Strategy session: Use the portal’s strategy-session invitation to discuss your goals, questions, 

and next best steps.

Your star ng checklist

 [  ] Visited www.myplatinumpartner.com and found the getting-started portal.

 [  ] Selected a reasonable weekly time commitment.

 [  ] Reviewed (not necessarily purchased) the available program options.

 [  ] Opened the Platinum Partner Playbook or associated training.

 [  ] Wrote a personal mission statement.

 [  ] Prepared questions for a strategy session.

4. Pick One O1er and Understand It

Beginners often lose momentum by chasing several o:ers at once. Start with one that you can 

explain clearly and genuinely believe helps a particular audience. The portal has referenced 

training and options involving a1liate mentoring, funnel building, and lead generation; 

o:erings and prices can change.

Five ques ons to ask before par cipa ng

12. What is the actual product or service, and who bene7ts from it?

13. What are the upfront costs, recurring fees, refund conditions, and cancellation terms?

14. What actions qualify for compensation, and when is payment made?

15. Does the program allow the marketing methods I plan to use?

16. Can I explain the risks, limitations, and o:er without promising income?
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A simple 20-second explana on

“I’m learning a system for building useful online marketing skills and connecting people with 

resources that may help their businesses. I can show you how it works, and you can decide 

whether it 7ts your goals.”

The single o:er or learning path I will evaluate 7rst is  

_____________________________________________________

The person who might bene7t most is  _____________________________________________________

My con7rmed total monthly cost is  _____________________________________________________

5. Learn Leads, Funnels, and Follow-Up

Picture a funnel as a simple introduction process: someone sees a helpful post, clicks to learn 

more, reviews information, and chooses whether to ask questions or enroll. You should never 

pressure someone into completing the process.

A beginner-friendly funnel

17. Attract: Share a useful idea, story, resource, or problem-solving tip.

18. Invite: O:er a clear link or invitation to learn more.

19. Educate: Explain what is included and what is not.

20. Follow up: Ask whether they have questions and respect their answer.

21. Serve: Support the person after a decision, if applicable.

Track the ac vi es you can control

Measure Weekly target Actual

Educational posts ____ ____

Genuine conversations ____ ____

Opt-in leads ____ ____

Follow-ups with permission ____ ____

Interested referrals / sales ____ ____

Collect contact information with informed permission. Include truthful descriptions, comply 

with applicable email/text marketing requirements, and provide a functioning opt-out when 

required. Avoid buying unsolicited lists or sending repeated unwanted pitches.
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6. Talk to People Without Pressure

Great marketing starts with listening, not convincing. Ask about a person’s goals and only 

explain a resource when it is relevant. If the person is not interested, thank them and move on.

Conversa on framework: CARE

 Connect: Start with a genuine question about their goals.

 Ask: Learn which problem they are trying to solve.

 Relate: Explain one relevant idea or resource.

 Exit respectfully: O:er information, not a demand.

Copy-and-personalize messages

Introduction: “Hi [First Name], I’ve been learning some useful business and personal-7nance 

planning tools. If improving your business systems is on your list this year, I’d be happy to share 

a free resource.”

Permission-based follow-up: “Hi [First Name], checking back on the information I sent. Was any 

part useful, or would you prefer I close the loop here?”

Reply to interest: “Happy to explain what I’m learning. What would you most like to accomplish

—and what questions would help you decide if this is a 7t?”

What not to say

 “You are guaranteed to earn $___.”

 “It runs itself; no e:ort needed.”

 “Everybody succeeds if they join.”

 “There is no risk.”

Replace hype with clarity: fees, required work, possible losses, eligibility, and documented 

information. Clearly disclose material a1liate relationships.

7. Use AI and Content the Right Way

AI can help with outlining a post, brainstorming content ideas, improving grammar, 

summarizing your own notes, or organizing a weekly plan. It cannot verify that an income claim 

is true merely because it sounds persuasive. You remain responsible for accuracy and 

compliance.

Try these beginner prompts

22. “Explain the di:erence between a lead, a prospect, and a customer in everyday language.”

23. “Write three educational posts for people learning basic business budgeting. Avoid earnings 

promises.”
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24. “Improve this follow-up message so it sounds respectful, short, and non-pushy: [paste 

message].”

25. “Create a 20-minute daily checklist for studying and improving my marketing skills.”

Three simple types of content

 Teach: Answer one question that a beginner has.

 Demonstrate: Show how a simple tool or worksheet is used.

 Invite: O:er a relevant next step, without making inVated claims.

Do not upload private client, tax, health, or 7nancial details to an AI service without appropriate 

permission and safeguards. Review and edit every AI-generated message before publishing.

8. Create a Simple Weekly Business System

A dependable routine beats occasional bursts of enthusiasm. A beginner can start with 30–45 

focused minutes on a typical workday and adapt the schedule to personal responsibilities.

Time Activity

10 minutes Learn one concept in the portal or Playbook.

10 minutes Create or improve one helpful piece of 

content.

10 minutes Respond to genuine interest and permission-

based follow-ups.

5 minutes Update lead and expense records.

Weekly review Identify one improvement and one action for 

next week.

Five stages of building a project

26. Formulation — Choose the goal and understand the o:er.

27. Concentration — Focus on one approach long enough to learn.

28. Momentum — Repeat useful daily actions and learn from feedback.

29. Stability — Document routines and protect quality and cash Vow.

30. Mastery — Improve, mentor ethically, and expand only when ready.
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9. Know Your Numbers and Protect Your Money

Gross commissions are not pro7t. If you receive $200 in commissions but spend $75 on tools and 

$40 on advertising, your simple operating margin before taxes and other costs is $85. This is only 

an arithmetic illustration, not an earnings forecast.

A one-page business money system

31. Separate business spending from personal expenses when appropriate.

32. Record receipts, fees, subscriptions, advertising, refunds, and earnings.

33. Review net income, not just sales or referral counts.

34. Set a spending limit and avoid borrowing to chase uncertain commissions.

35. Discuss registration, taxes, recordkeeping, and deductions with a quali7ed adviser.

Monthly money tracker Amount

Gross commissions / revenue $________

Subscriptions and software ($________)

Advertising / promotion ($________)

Other business costs ($________)

Operating result before taxes $________

Your tax treatment depends on your activities and facts. This ebook does not determine whether 

your business quali7es for any particular tax deduction or entity classi7cation.

10. Connect Business to Re rement and Legacy

Platinum Partner success should be measured by what you keep, what you learn, and how your 

progress supports your broader life. Extra income, if earned, is useful only when it is managed 

intentionally.

Your four *nancial buckets

 Today: Pay necessary expenses and reduce high-cost debt where appropriate.

 Protection: Build emergency savings and review appropriate insurance needs.

 Tomorrow: Evaluate long-term savings and retirement planning.

 Legacy: Organize documents, bene7ciaries, passwords and wishes, with professional 

guidance.

Make it personal

The one 7nancial habit I will improve is  _____________________________________________________

The one retirement-planning question I need answered is  

_____________________________________________________
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The one family or legacy task I will organize is  

_____________________________________________________

Investing involves risk. Retirement, investment, tax, estate and insurance decisions should be 

made using your full 7nancial circumstances and quali7ed professional guidance.

11. Your 30-Day Launch Plan

Period Focus Your milestone

Days 1–7: Foundation Read chapters 1–3; write 

goals; explore portal.

Mission and weekly schedule 

written.

Days 8–14: Education Review one o:er and its 

agreement; learn funnel 

basics.

One clearly understood path 

selected.

Days 15–21: Practice Publish useful content; start 

permission-based 

conversations.

First activity tracker 

completed.

Days 22–30: Improve Review expenses, 

engagement, and questions; 

adjust.

30-day review and next-

month plan.

Daily scorecard (duplicate this page as needed)

Day Learned? Useful action taken? Tracked?

1 [  ] [  ] [  ]

2 [  ] [  ] [  ]

3 [  ] [  ] [  ]

4 [  ] [  ] [  ]

5 [  ] [  ] [  ]

6 [  ] [  ] [  ]

7 [  ] [  ] [  ]

8 [  ] [  ] [  ]

9 [  ] [  ] [  ]

10 [  ] [  ] [  ]

11 [  ] [  ] [  ]

12 [  ] [  ] [  ]

13 [  ] [  ] [  ]

14 [  ] [  ] [  ]
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15 [  ] [  ] [  ]

For days 16–30, duplicate this table and change the day numbers. Make the scorecard a habit 

tracker, not an income promise.
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12. Templates, Worksheets, and Gradua on Checklist

Worksheet A — My Pla num Partner Mission

My personal “why”  _____________________________________________________

The audience I would most like to help  _____________________________________________________

The main problem I hope to help them solve  _____________________________________________________

The skill I will practice every week  _____________________________________________________

The days and times I will work on this  _____________________________________________________

Worksheet B — O1er Due-Diligence Card

Name and website of the program or o:er  _____________________________________________________

Product/service and intended customer  _____________________________________________________

Initial fee, monthly fee, and cancellation terms  

_____________________________________________________

Exact compensation conditions and o1cial source  

_____________________________________________________

Risks, restrictions, refund rules, and unresolved questions  

_____________________________________________________

Worksheet C — Lead Conversa on Log

Date Contact / source Interest or question Permission / next 

step

________ ________ ________ ________

________ ________ ________ ________

________ ________ ________ ________

________ ________ ________ ________

Worksheet D — Weekly Review

One thing I learned  _____________________________________________________

One helpful conversation or piece of content  _____________________________________________________

One challenge and how I will address it  _____________________________________________________

Money earned (if any), expenses, and net result  

_____________________________________________________

One measurable action for next week  _____________________________________________________
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Gradua on: I am ready for the next 30 days when…

 [  ] I can explain the program and my selected o:er without hype.

 [  ] I understand costs, eligibility, risks, and disclosure obligations.

 [  ] I know where to 7nd training and whom to ask for support.

 [  ] I use an ethical, permission-based follow-up process.

 [  ] I track actions, expenses, and outcomes consistently.

 [  ] I have connected my business goals to a wider life plan.
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Your Next Step

Return to the Platinum Partner site. Review the Getting Started pathway, study the Playbook, and 

prepare any questions you want to discuss during a strategy session. Choose one useful action 

today and repeat it consistently. Real progress is a pattern of learning, implementation, service, 

and review.

OIcial learning des na ons

 My Platinum Partner: https://www.myplatinumpartner.com

 Platinum Partner Portal: https://www.myplatinumpartner.com/platinum-partner-portal-

home

 Platinum Partner Playbook: https://www.platinumpartnerplaybook.com

 General support: support@tmiassociates.com

About this guide

Prepared for My Platinum Partner and TMI & Associates, Inc. – Own Your Quest. This resource is 

educational, not a guarantee of income or a substitute for individualized business, legal, tax, 

investment, retirement, or 7nancial advice. Speci7c outside-program o:ers, prices, 

compensation terms and availability may change. Consult the relevant providers’ current o1cial 

disclosures and agreements.

The phrase “for Dummies” in this independently prepared title is used descriptively at the 

requester’s direction; this resource is not a1liated with or endorsed by John Wiley & Sons or the 

For Dummies brand.

Sources reviewed October 9, 2026: myplatinumpartner.com home, Platinum Partner Portal, Tax 

Shop Vault, Marketing & Resources; myplatinumpartner.info. The training exercises and 30-day 

plan are original educational additions, not representations that these pages promise speci7c 

results.

Your future starts with your next well-chosen action.


	Welcome: You Can Start Where You Are
	Your promise to yourself
	How to use this ebook
	Table of contents

	1. The Platinum Partner Opportunity in Plain English
	What is a Platinum Partner?
	Four words you need to know
	What success really means
	Quick action

	2. Define Your Own Version of Success
	The SMART goal

	3. Follow the Six Starting Steps
	Your starting checklist

	4. Pick One Offer and Understand It
	Five questions to ask before participating
	A simple 20-second explanation

	5. Learn Leads, Funnels, and Follow-Up
	A beginner-friendly funnel
	Track the activities you can control

	6. Talk to People Without Pressure
	Conversation framework: CARE
	Copy-and-personalize messages
	What not to say

	7. Use AI and Content the Right Way
	Try these beginner prompts
	Three simple types of content

	8. Create a Simple Weekly Business System
	Five stages of building a project

	9. Know Your Numbers and Protect Your Money
	A one-page business money system

	10. Connect Business to Retirement and Legacy
	Your four financial buckets
	Make it personal

	11. Your 30-Day Launch Plan
	Daily scorecard (duplicate this page as needed)

	12. Templates, Worksheets, and Graduation Checklist
	Worksheet A — My Platinum Partner Mission
	Worksheet B — Offer Due-Diligence Card
	Worksheet C — Lead Conversation Log
	Worksheet D — Weekly Review
	Graduation: I am ready for the next 30 days when…

	Your Next Step
	Official learning destinations
	About this guide



